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The latest machine is of 29.4 h.p., and this year con-
siderably more power has been obtained from the engine,
with the definite result that it has a higher maximum on
top gear and considerably better acceleration. With the

increased power the engine
is not quite so smooth as it
was, the smoothness of the
original Franklin being
something that was almost
phenomenal. Of the noise
and smell and heat which
are supposed to be in-
herent characteristics - of
the big air-cooled motor
there is not so much as a
trace. There remains
only just the possibility
that the machine may need
to be decarbonised rather
more often than if it were
water-cooled.

The Car's Appeal.

In particular, of course,
the appeal of the car is the
appeal the American manu-
facturer knows so well how
to make, including, as it
does, a magnificent per-
formance on top gear, a
very big, and in this in-
stance, very comfortable,
body, all at a temptingly
low price, in view of the
size of the power unit.

It is not at all a machine
which sells by reason of
its maximum performance,
nor is it designed to appeal
to those to whom a high
maximum is essential.
One feature recently in-
corporated is extraordin-
arily interesting, since it is

29.4 H.P. FRANKLIN SALOON.
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+29.4 h.p., six cylinders, 88.9 120.7 mm. (4,497 c.c.).

Tax £30.

Wheelbase 10ft. 5in., track 4ft. 10in.

Overall length 16ft. tin., width 6ft. 5in., height 6ft. 3in.
Tyres: 650.:19 on wood wheels with detachable rims.

Engine-rear axle Maxima Accel:ration
gear ratios, (m.g.zh.). (10-30 m.p.h.\.
6.44 49 63 sec.
4.54 64 9 sec.

Turning circle 41ft.

Tank capacity 18 gallons, fuel consumption 16-18 m.p.g.
6-volt lighting set cuts in at 15 m.p.h.

Weight : 35 cwt. 10 Ib.

Price, with 5-seater saloon body, £820.

20 FEET from 25 M.P.H. ﬁ

undoubtedly a component which will be widely adopted
in the future. This is the silent second speed, a gear, or
rather an arrangement of gears, of a new type embody-
ing internally cut rings and a rather unusual drive

from one shaft to another.
Already, of course, this
form of gear has made its
appearance in other cars,
in which cases it has
usually been adopted as
the third speed of a four-
speed gear box. But as,
practically speaking, the
nature of the Franklin’s
performance reduces the
need for gear changing to
the absolute minimum, the
manufacturers have kept
to three speeds, but second
is just as quiet as top, on
both pull and overrun.

Brakes and Springing.

There is no shadow of a
doubt but that this novel
type of gear, provided it
remains silent and is
durable, is infinitely pre-
ferable to the ordinary
spur gear couple. The
engine, by the way, will
pull steadily at 4 m.p.h.,
and can be accelerated
smoothly from that speed.

The brakes of the new
model are very powerful,
a little inclined to squeak,
but easy to control, and
the full-elliptic springs do
not.seem to introduce any
complications. These
springs make the car ride
with a certain slow up and
down movement, and
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“ THE AUTOCAR” ROAD TESTS—(continued).

allow some little sidesway,
but the occupants of the
big car feel very little
shock indeed, even on
very rough roads, and
there is no tendency for , :
the sway to increase as one
would expect. There is
no caster action and, there-
fore, no automatic sense
of direction, but the steer-
ing is very light and low
geared so that the car is
easy to handle in a con-
fined space.

The general details are
well carried out. There is
a special form of lubrica-
tion for the overhead-
valve rockers, an oil puri-
fier, and an electrical
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Interior of the Franklin saloon.

heating apparatus assist-
ing the carburetter on a
cold morning. The wind-
screen wiper functions
slowly at full throttle.
The instruments include
not only a fuel gauge but
another similar gauge
registering the amount of
oil in the sump, so the car
can be refuelled at a fill-
ing station without the
driver having to leave his
seat. The front seat is not
adjustable, and is upright,
but comfortable; the rear
seat has a big dividing arm
for occasions when only
two passengers are carried.
In all, a very interesting
car of an unusual type.

UNUSED MILES

A New Viewpoint for the Used Car Buyer.

OW many purchasers of second-hand
cars have considered their purchase or
prospective purchases in the terms of

unused mileage?

When a motor vehicle is bought one is
not, in fact, buying the car itself in the sense
that a piece of jewellery or a picture is pur-
chased, but one is paying for the service that
is going to be obtained from the vehicle.
To put it differéntly, one is buying potential mileage.

It is difficult, if not impossible, to say what is the
useful life of a motor car; obviously it will vary with
the quality and the treatment it has received at the
hands of its owner or owners. :

We all know of cases of cars of the same make and
approximate mileage that after a year in one man’s
hands will look and perform almost as new, whilst a
sister car in the hands of a careless and less well-in-
formed owner will look a wreck and require extensive
mechanical repairs as well. So that it is well to remem-
ber that our potential mileage can be dissipated more
rapidly by carelessness and neglect than by legitimate
use as shown on the speedometer.

Calculating Prospactive Mileage.

Let us approach the purchase of our second-hand car
from the new viewpoint of unused miles. What good
mileage service may we expect to get out of this car in
return for cur money?

Suppose we are contemplating the purchase of a two-
year-old car of average price. Shall we suppose,
reasonably so I think, that the total potential mileage of
" an average car of this type when new is 100,000 miles
before it is scrapped. We approach our second-hand
car with this in the back of our minds. We find that it
has_done between 20 and 30 thousand miles. A care-
ful examination of the car shows us that it has prob-
ably been fairly well cared for and reasonably care-

fully driven ; still various minor faults may
cause us to debit it with another 5,000 to
10,000 miles in our minds as deductable from
its prospective life. Then we know that,
given average care and usage, we are buy-
ing, say, 60,000 potential miles of service,
and it is the service we expect to get that
in reality we are buying.

The majority of reasonably modern cars
that come on the second-hand market do so because
their late owners wanted a change, were tired of the old
car, needed more seating capacity, more horse-power, a
closed car instead of an open, or some other reason of
the kind, not because they are worn out or have not
still many- thousands of unused miles to their credit.

Age, not Mileage, the Determining Factor. )

An examination of second-hand car prices reveals to
the prospective buyer that figures are based more on
the year of manufacture of the car than upon the r ile-
age it has done or, within reasonable limits, upon its
condition. For instance, the other day I purchased a
1924 model of a well-known small car that had only
done 9,000 odd miles since it was new, and yet I was
asked only a very little over the ruling average market
value of similar 1924 models, most of which have prob-
ably done 50,000 miles or more; so, based on unused
mileage consideration, I got a very good bargain indeed.

So when you go out to buy your second-hand car,
just bear in mind that, although you are buying a car,
what you are really paying for is mileage service, and
it may well happen that it will pay you better to ignore
the dictates of fashion and obtain for the price you have
to spend, a two- or three-year-old car that has a big
potential mileage life before it, rather than to get a
year-old car that, by reason of use or ill-treatment, has
reached middle age and has most of its trouble-free
mileage behind it. LR K
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